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PDC  What?  Why?  How? 


A  non-profit  corporation,  PDC  is  broadly 
chartered  to  buy  and  sell  land  and 
buildings,  to  acquire,  operate  and  sell 
businesses,  to  make  city-owned  land 
available  at  competitive  prices  and  to 
advise  on  sources  of  financing  for 
purposes  of  economic  development. 

To  heads  of  businesses 

seeking  plant  sites  in  New  York  City: 

A  chief  mission  of  the  New  York  City 
Public  Development  Corporation 
(PDC )  is  to  make  more  of  the  city's  land 
available  for  industrial  development  at 
competitive  prices.  To  help  in  the 
accomplishment  of  this  mission,  PDC  is 
authorized  by  State  legislation  and  the 
City  Charter  to  purchase  or  lease 
publicly  owned  lands  without  public 
bidding. 

But  the  development  and  sale  of  city 
land  is  not  the  sole  role  of  PDC.  The 
corporation,  with  its  staff  of  experienced 
industrial  planners,  backed  by  a  Board 
of  Directors  that  includes 
representatives  of  both  business  and  city 
government,  is  in  a  position  to  help 
firms  seeking  to  locate  or  relocate  in 
New  York  City  in  a  variety  of  ways, 
especially  with  problems  of  financing 
and  leasing.  Elsewhere  in  this  report  are 
typical  examples  of  the  help  PDC  offers, 
all  without  fee. 

There  is  room  for  expansion  within 
the  city  itself 

There  are,  within  New  York  City's  five 
boroughs,  more  than  2,000  acres  of 
publicly  owned  industrially  zoned  vacant 
land,  plus  thousands  of  unexploited, 
industrially  zoned  air-rights. 

This  vacant  land,  all  within  the  city 
limits  and  with  all  the  advantages  of 
in-city  situation— markets,  manpower, 
services,  transportation,  supply  sources, 
etc.— invites  examination,  both  by  busi- 
nesses interested  in  moving  here,  and 
firms  already  here  who  need  room  to  ex- 
pand and  want  to  relocate  within  the  city. 


Few  cities  can  match  the  economic 
growth  New  York  City  is  now  enjoying 

By  all  aggregate  measurements  the  City 
is  prospering.  New  Yorkers  generally 
are  more  affluent.  Per  capita  personal 
income  in  the  City  has  risen  over  25  % 
in  the  sixties.  Since  1966  employment 
has  jumped  by  1 5  5 ,000- 1 1 ,000  more 
new  jobs  than  in  Chicago,  33,000  more 
than  in  Los  Angeles,  and  85,000  more 
than  in  Philadelphia.  1968  marked  the 
largest  rise  in  New  York  City 
employment  in  12  years,  reports  the  U.S. 
Bureau  of  Labor  Statistics. 

The  manpower  is  here  in  abundance 

In  every  conceivable  field,  New  York 
attracts  ambitious  young  men  and 
women  from  every  part  of  the  country 
and  from  overseas.  It  also  beckons  back- 
to- work  women  who  had  left  jobs  to  get 
married  and  men  who  had  retired.  In  the 
past  three  years  alone,  New  York  has 
averaged  50,000  new  jobs  a  year— almost 
eight  times  that  of  the  preceding  eight- 
year  period  and  more  than  twice  than 
in  the  entire  decade  of  the  fifties. 

A  rich  natural  market 

New  York  offers  access  to  enormous 
consumer  demands  and  spending  power. 
There  is  a  market  here  for  any  service  or 
product  at  any  price.  Wholesale  and 
retail  distribution  channels  reach 
shopping  enclaves  in  all  five  boroughs 
and  stretch  beyond  to  serve  peripheral 
markets  in  the  tri-state  Metropolitan 
Region. 

For  the  enterprising  manufacturer,  this 
proximity  to  customers,  suppliers  and 
subcontractors  makes  it  easy  to  hold 
inventories  and  capital  investment  to  a 
minimum,  a  factor  that  has  been  the 
basis  for  exciting  individual  successes. 
Entrepreneurs  with  a  fresh  idea  or  new 
product  have  started  out  on  their  own 
and,  from  a  shoestring  start,  made  a 
spectacular  hit.  Frequently,  distribution 
costs  are  minimal.  Many  firms  sell  their 
entire  output  to  customers  within  a  few 


blocks  of  the  plant.  Important  export 
business  continues  to  be  developed  here, 
in  a  city  whose  ports  and  airports  carry 
such  a  volume  of  goods  and  whose 
business  district  includes  the  offices  of 
so  many  foreign  consulates,  trade 
missions  and  branch  banks. 

PDC  extends  a  cordial  helping  hand  to 
industry  — both  in  New  York  City  and 
outside 

PDC  wants  to  talk  to  you  if  you  are 
seeking  plant  expansion  in  New  York 
City  or  require  assistance  in  site  selection 
or  financing. 

The  Corporation  is  the  developer  of 
large  tracts  of  publicly  owned  lands  as 
attractive  industrial  parks. 

One  of  these  industrial  parks  is  in  College 
Point,  Queens,  and  is  described  elsewhere 
in  this  report.  Its  first  tenant  is  Western 
Electric  which  will  build  here  a  new 
$10  million  facility. 

Another  is  a  new  Air  Services  Industrial 
Park  to  be  developed  on  a  10-acre  site 
near  Kennedy  International  Airport. 
Pan  Am,  and  other  firms  have  already 
sought  sites  in  this  attractive,  well- 
located  industrial  complex. 

A  third  Industrial  Park  is  in  Staten 
Island.  Large  parcels  of  land  are 
available  on  extended  leases  at  favorable 
terms. 

Whatever  your  problem,  site  selection, 
more  room  for  expansion,  long-term 
leasing  arrangements,  financing,  we  are 
ready  to  help.  A  discussion  will  involve 
no  obligation  or  fee,  and  could  result  in 
interesting  advantages  to  you. 

Contact: 

Richard  K.  Bernstein,  Exec.  Director 

Public  Development  Corporation 

217  Broadway 

New  York,  N.Y  10017 

Tel.  (212)  566-3050 
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1969 
A  Year  of 
Achieve- 
ment 

PDC  came  of  age  in  1969.  It  blazed  new 
trails  in  industrial  and  job  development. 

It  delivered  on  the  vision  Mayor  Lindsay 
had  when,  by  Executive  Order,  he  set 
into  motion  the  steps  to  create  the  Public 
Development  Corporation. 

It  delivered  in  return  for  the  support  and 
encouragement  given  it  by  the  Board  of 
Estimate,  the  City  Council,  and  the 
Economic  Development  Council. 
It  delivered  on  the  commitment  given  it 
by  the  representatives  of  New  York's 
business,  labor  and  government 
community  who  compose  its  Board  of 
Directors. 

Most  of  all,  it  delivered  on  the 
commitments  it  gave  to  the  industrial 


firms  it  dealt  with  as  it  produced  the 
assistance  they  needed  to  return  to 
New  York  City,  or  to  remain  and  expand 
here. 

PDC  Achievements  in  1969  were: 

1.  The  Vogue  Instrument  Corporation 
project  in  Jamaica,  Queens  was 
completed.  Leases  were  signed  early 
in  the  year  and  the  company  moved 
into  the  rehabilitated  plant  this  past 
fall. 

2.  The  Lincoln  Machine  Parts 
Corporation  signed  a  long-term  lease 
for  a  site  in  the  Soundview  area  of 
The  Bronx  in  August  and 
construction  of  foundations  for  a  new 
30,000  square  foot  plant  was  started 
by  the  year's  end. 

3.  The  Western  Electric  project 
launched  the  College  Point 
Industrial  Park.  Purchase  of  the 
twenty-four  acre  site  by  PDC,  and 
resale  to  Western  Electric  was 
consummated  in  July.  Plans  are 
being  drawn,  preliminary  site  work 
has  begun,  and  construction  of  a  $10 
million  500,000  square  foot  plant 


Happy  Homecoming 

Mayor  Lindsay  presides  as  PDC  President 
James  D.  Landauer  signs  leases  tor  City's 
first  vest-pocket  industrial  project.  (Left  to 
right):  Leslie  Saferstein,  Vogue  president; 
Herbert  Herz,  Vogue  chairman;  Sidney 
Leviss,  Queens  borough  president;  Mayor 
Lindsay;  Mr.  Landauer  and  Carl  Madonick, 
former  city  real  estate  commissioner. 
Partially  hidden  is  Richard  Lewisohn,  head  of 
the  Economic  Development  Administration. 


to  house  1 ,300  workers  initially  is 
scheduled  to  start  in  the  spring. 
(This  project  proved  the  wisdom  of 
PDC's  decision  to  move  ahead  on  an 
early-action  stage  at  College  Point, 
pending  completion  of  the  full-scale 
plan.  Under  terms  of  the  Board  of 
Estimate  authorization,  almost  forty 
acres  of  additional  sites  are  now 
available  for  industrial  development. 
Discussions  with  a  number  of 
interested  companies  are  taking 
place.  In  addition,  PDC  is  moving 
ahead  on  its  commitment  to  develop 
a  twenty-one  acre  site  for  the  City 
as  a  recreation  area,  of  which  9.5 
acres  is  to  be  a  replacement  for  the 
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George  U.  Harvey  Park.  Plans  are 
being  drawn  and  the  start  of 
construction  is  targeted  for  the 
spring). 

4.  The  Kennedy  Air  Services  Industrial 
Park  was  started.  A  sixty-year  lease 
for  this  facility  was  signed  in 
December  and  site  improvement 
work  begun  immediately,  with 
Pan  American  Airlines  scheduled  as 
the  first  tenant. 

5.  The  S&S  Corrugated  Paper 
Machinery  project  in  the 
Williamsburg  section  of  Brooklyn 
was  approved  by  the  City  Planning 
Commission,  Board  of  Estimate,  and 
the  Brooklyn  Borough  Improve- 
ment Board.This  is  the  first  industrial 
project  to  keep  a  firm  in  the  City  by 
facilitating  expansion  at  its  existing 
location. 

6.  PDC  devised  a  plan  for  the  major 
expansion  of  one  of  Brooklyn's 
largest  manufacturing  companies. 

7.  PDC  signed  the  first  new  company 
to  choose  a  Zerega  Avenue  Industrial 
Area  site. 

( Projects  6  &  7  above  were 
coordinated  and  negotiated  by  PDC 
at  the  request  of  the  City  and  have 
been  turned  over  to  the  Department 
of  Commerce  and  Industry  for 
implementation.) 

8.  PDC  assisted  a  sizeable  manufacturer 
of  office  furniture,  now  located  in 
Nassau  County,  to  find  and  secure 

a  site  in  Brooklyn  on  which  they  plan 
to  relocate  their  operation  as  soon 
as  a  new  plant  can  be  constructed. 

9-  PDC  spent  considerable  time  during 
the  year  in  an  attempt  to  lease  the  old 
AMF  building  in  the  Sunset  Park- 
Bay  Ridge  area  of  Brooklyn  which 
the  company  donated  to  the  City. 
Prior  to  consummating  a  lease, 
however,  the  building  was  taken  off 
the  market  by  the  City  at  the  request 
of  the  Lutheran  Medical  Center  in 


order  to  explore  the  feasibility  of 
converting  it  to  a  hospital  and 
medical  center. 

10.  PDC,  at  the  mayor's  request,  also 
continued  to  monitor  the  operation 
and  pending  conversion  of  the 
Brooklyn  Navy  Yard  for  the  City 
during  the  first  part  of  the  year. 
Subsequently,  this  role  was  assumed 
by  the  Department  of  Commerce 
and  Industry.  PDC  also  played  a  key 
role  in  bringing  the  Yard  its  first 
major  tenant,  the  Seatrain 
Corporation. 

Hopefully  these  projects  will  be 
forerunners,  the  trailblazers,  for  a  vastly 
expanded  and  broadened  program  of 
industrial  development  which  will  create 
many  thousands  of  good,  well-paying 
and  forward-looking  blue  collar  jobs  for 
the  City's  work  force. 

The  success  of  PDC  in  getting  the 
industrial  development  program  off  the 
ground  demonstrates  the  soundness  of  its 
basic  concept— a  non-profit  corporation 
whose  Board  of  Directors  constitutes  a 
genuine  working  partnership  of  public 
and  private  sectors. 

Therein  lies  PDC's  strength.  It 
understands  that  businessmen  need 
prompt  answers  and  consistent  decisions; 
it  has  the  knowledge  and  confidence  of 
City  government  to  help  deliver  both. 

In  particular,  PDC  works  closely  with 
the  Economic  Development 
Administration,  the  City  Planning 
Commission,  the  Department  of 
Commerce  and  Industry,  the 
Department  of  Real  Estate,  the  Housing 
and  Development  Administration,  the 
Budget  Bureau,  and  the  Law 
Department. 

The  bi-weekly,  8  o'clock  breakfast 
meetings  of  the  key  officials  concerned 
with  industrial  development,  under  the 
Chairmanship  of  the  Economic 
Development  Administrator,  have  been 
invaluable.  They  have  facilitated  an 


exchange  of  information,  policy 
coordination,  and  prompt  decision 
making. 

In  addition  to  the  Board  of  Estimate  as  a 
whole,  PDC  has  received  the  close 
support  of  the  Comptroller's  office  and 
of  the  Borough  Presidents  in  whose 
boroughs  industrial  projects  have  been 
advanced.  It  has  also  been  assisted  by 
the  Borough  Improvement  Boards. 

In  1970  major  efforts  of  PDC  will  be 
directed  to  moving  ahead  with  the 
College  Point  Industrial  Park,  the 
completed  plan  of  which  is  expected  to 
be  submitted  by  the  consultants  early  in 
the  year;  a  start  on  the  Staten  Island 
Industrial  Park,  for  which  funds  were 
not  available  in  1969,  but  where  more 
interest  can  be  expected  as  completion 
of  the  West  Shore  Expressway  comes 
closer;  and  further  work  around 
Kennedy  Airport  to  meet  the  rapidly 
growing  demands  for  air-freight, 
in-flight  feeding  and  affiliated  industries. 

The  most  critical  problems  at  the  close  of 
1 969  and  on  the  horizon  for  1 970  are  the 
high  interest  rates  and  extreme  tightness 
of  mortgage  funds  for  construction.  Lack 
of  money  is  clearly  slowing  industrial 
development.  PDC's  first  projects  had 
been  aided  by  mortgage  funds  provided 
by  institutions  represented  on  its  Board. 
As  the  year  ended,  a  special  PDC 
committee  was  created  to  tackle  the 
problem  of  providing  needed  mortgage 
funds  for  industrial  development. 

One  hopeful  note  was  the  approval  last 
November,  of  a  new  $  150  million 
authorization  of  second- mortgage  loan 
funds  for  the  New  York  State  Job 
Development  Authority. 

James  Felt,  James  D.  Landauer, 

Chairman  President 

Richard  K.  Bernstein, 
Executive  Director 
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The  Metropolitan  Region— New  York  City  is 
the  Action  Center 

The  City  is  a  production,  service,  manpower  and 
marketing  complex  of  unmatched  magnitude  and 
variety.  The  overnight  delivery  zone  out  of  New 
York  embraces  a  territory  that  generates 
approximately  $66  billion  in  retail  trade  and 
$  1 20  billion  in  wholesale  trade  annually.  The 
advantages  of  location  in  the  City  are  many,  as 
shown  by  the  examples  on  the  pages  that  follow— 
each  a  PDC  project. 


New  $10  million  Western  Electric 
Service  Center 

First  firm  to  build  in  College  Point,  Western 
Electric,  manufacturing  and  supply  unit  of 
the  Bell  System,  will  employ  about  1 300 
persons  on  completion  of  this  500,000- 
square-foot  facility  in  1972,  with  ultimate 
employment  of  about  2,000.  The  Center  will 
service  telephones,  teletype  machines, 
switchboards  and  other  electronic 
equipment. 

College  Point  Industrial  Park 

It  offers  manufacturers  in-the-city  advantages 
with  space  to  build  new  facilities  as  large  as 
required  for  future  growth.  The  Park  will 
become  a  showplace  during  the  months 
ahead.  It  will  have  its  own  internal  street 
system,  and  contain  commercial,  shopping 
and  recreational  areas  as  well  as  an  airport 
for  small  executive  airplanes. 
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College  Point  Industrial  Park 


It  is  PDC  managed.  Western  Electric  is 
the  first  tenant.  Attractive  site 
possibilities  for  sale  or  long-term  lease 
at  highly  competitive  prices,  invite  the 
attention  of  businesses  seeking  a 
New  York  location,  or  room  to  expand. 

Millions  of  Americans  know  it  as  the 
place  they  parked  their  cars  during  the 
New  York  World's  Fair.  Long  Islanders 
and  Queens  motorists  by  the  thousands 
pass  it  daily  as  they  drive  along  the 
Whitestone  Expressway. 

In  fact,  it  is  a  birthplace  for  new 
industrial  opportunity  in  New  York  City 
—415  acres  to  be  developed  by  PDC  into 
attractive  business  sites,  all  to  become  a 
modern  industrial  park  with  its  own 
internal  street  system,  and  containing 
commercial,  shopping  and  recreational 
areas,  as  well  as  an  airport  suitable  for 
small  executive  airplanes.  Available  at 
once  are  eight  sites  aggregating  over 
60  acres,  with  ready  access  to  existing  " 
highway  and  street  systems. 

Western  Electric  has  bought  a  24-acre 
site  and  will  build  a  $  1 0  million,500,000 
square  feet  Communications  Service 
Center  which  will  employ  about  1,300 
persons  on  completion  in  1972,  with 
ultimate  employment  of  about  2,000. 

An  Industrial  Park  inside  the  City 

College  Point  is  close  to  the  geographic 
heart  of  New  York,  with  access  to  all  the 
advantages  the  big  City  offers:  man- 
power, research  and  development  firms, 
market  testing  laboratories,  sources  of 
raw  materials  and  components,  subcon- 
tractors and  assemblers,  transportation, 
and  most  importantly,  a  huge  natural 
market  for  most  products  and  services. 

But  what  does  Queens  itself  have  to  offer 
businesses  locating  in  College  Point? 
Incoming  firms  will  want  to  consider 
these  facts: 

Queens 

The  Borough  of  Queens,  north  of 


Brooklyn,  east  of  Manhattan  and  at  the 
western  end  of  Long  Island,  serves  as  the 
industrial  base  for  Nassau  and  Suffolk 
counties  on  Long  Island.  College  Point 
is  located  to  have  easy  access  to  any  part 
of  the  Borough.  A  few  minutes  away  is 
the  Long  Island  City  area  where  65  % 
of  all  industrial  plants  in  Queens  are 
located.  Throughout  the  Borough  there 
are  2,984  manufacturers  employing 
some  1 33,000  persons.  There  are  in  the 
Borough,  2,315  wholesale  establish- 
ments. 14,310  retail  firms  in  Queens  had 
a  1967  volume  of  S2.5  billion. 
Transportation 

La  Guardia  and  John  F.  Kennedy 
International  Airports  make  Queens  the 
City's  gateway  to  the  world.  College 
Point  Industrial  Park  is  just  two  miles 
(10  minutes)  from  La  Guardia  and 
another  five  minutes  to  the  adjacent 
Marine  Terminal  Airport,  which  each 
day  accommodates  dozens  of  arrivals  and 
departures  of  executive  airplanes.  Huge 
JFK,  the  4,900- acre  airport,  as  large  as 
all  of  Manhattan  Island  south  of  42nd 
Street,  is  only  half  an  hour  away.  The 
Park  is  one  half  mile  from  Flushing's 
commercial  center,  itself  20  minutes 
from  Times  Square.  Facing  Flushing  Bay 
on  the  West  and  bounded  by  the 
Whitestone  Parkway  on  the  East,  the 
Park  has  access  to  water,  air,  road  and 
subway  transportation.  In  Long  Island 
City,  an  easy  truck  haul  from  College 
Point,  is  the  Brooklyn  Eastern  District 
Terminal,  with  team  track  and  crane 
facilities  and  a  capacity  of  100  cars.  This 
Terminal  receives  and  forwards  freight 
daily  for  all  New  York  trunk  line 
railroads.  The  Long  Island  Railroad  is 
available  to  College  Point  tenants  at 
Flushing.  It  ties  the  area  in  with 
Manhattan  and  Long  Island  as  far  as 
Port  Washington.  Beyond  this,  the 
Borough  has  42.74  route  miles  of  rapid 
transit  lines,  1 18.4  route  miles  of  city 
bus  lines  and  433.7  route  miles  of  5 
privately  owned  and  operated  bus  lines. 


Manpower 

The  Borough  offers  tenants  locating  in 
College  Point  access  to  diversified  local 
manpower.  Office  as  well  as  industrial 
skills  are  in  abundance.  Employers  in 
some  sections  of  Queens  report  more 
walk-in  applicants  than  they  can  handle, 
excellent  selectivity,  and  above-average 
quality.  College  Point  Industrial  Park 
will  also  draw  manpower  from  The 
Bronx,  itself  endowed  with  a  strong 
labor  force  characterized  by  a  wide 
diversity  of  skills.  Bus  routes  link 
College  Point  with  The  Bronx  via  the 
adjacent  Whitestone  Bridge. 

Schools  and  Universities 

Among  the  Borough's  institutions  of 
higher  learning  are  Queens  College  in 
Flushing,  St.  John's  University  (the 
second  largest  Catholic  university  in  the 
country),  and  Oueensboro  Community 
College  in  Bayside.  York  College, 
another  branch  of  the  City  University 
complex,  is  in  Jamaica.  In  Queens  there 
are  156  public  elementary  schools,  34 
intermediate  schools,  16  academic  and 
five  vocational  high  schools.  There  are 
90  parochial  elementary  schools  and  13 
parochial  high  schools  in  the  Borough. 

Housing 

Queens  houses  one-quarter  of  New  York 
City's  population,  yet  retains  more  open 
space  than  any  Borough  except  Staten 
Island.  With  access  to  ocean  beaches  and 
Long  Island  Sound,  244  playgrounds, 
two  major  airports,  plus  growing 
opportunities  for  local  jobs,  the  Borough 
attracts  a  generally  young  population 
moving  up  economically.  The  Borough 
has  a  high  ratio  of  home  ownership, 
predominantly  one-family  residences. 
There  are  numerous  new  public  and 
private  housing  developments. 
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Expanded  cargo  capacity  in  the  air 
demands  expanded  cargo  handling  facilities 
on  the  ground 

The  Boeing  747  adds  a  new  dimension  to 
air  cargo  handling.  The  plane  has  268% 
more  cargo  and  baggage  space  than  the 
707-321B.  The  747  can  handle  40,000 
pounds  or  more  of  cargo,  in  addition  to 
362  passengers  and  their  baggage. 

More  air  travelers,  more  meals, 
more  commissary  facilities  required 

Any  airline  or  catering  firm  desiring  to 
expand  its  food  storage  and  preparation 
facilities  will  find  attractive  building  sites  in 
the  new  Kennedy  Industrial  Park. 
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Kennedy 
Air  Services 
Industrial 
Park 

Minutes  away  from  JFK.  Pan  Am  is 
scheduled  as  the  first  tenant.  Other 
choice  building  sites  beckon  investigation 
by  aviation  and  airport-service  firms,  i 

Support  facilities  for  JFK  International 
Airport  play  a  vital  role  in  the  mainte- 
nance of  the  Airport's  passenger  and  air 
cargo  flights  — traffic  that  has  burgeoned 
in  the  last  decade  and  which  promises  to 
be  even  greater  with  the  introduction 
of  the  Boeing  Jumbo  Jet  747. 

The  new  Kennedy  Air  Services  Industrial 
Park,  with  more  than  1 0  acres  available 
as  sites  for  the  buildings  of  firms  serving 
aviation  or  the  airport  itself,  has  decided 
advantages. 

First  is  location.  The  Park  is  ideally 
situated  as  an  air  service  and  air  freight 
oriented  industrial  facility.  It  is  located 
in  the  area  bounded  by  Springfield 
Boulevard,  New  Rockaway  Boulevard, 
1 82nd  Street  and  1 49th  Avenue,  only  a 
short  distance  from  JFK. 

Pan  American  the  first  tenant 

Pan  Am  has  proposed  for  the  new 
Kennedy  Air  Services  Industrial  Park  a 
1 65,000  square  foot  building  to  be  used 
as  an  International  Import  Cargo 
Terminal  and  as  a  company  supply 
warehouse. 

The  Import  Cargo  Terminal  would 
handle  all  Pan  Am  cargo  shipments 
arriving  at  Kennedy.  It  would  operate 
on  a  24-hour  round-the-clock  basis.  Five 
thousand  square  feet  of  the  new 
Terminal  would  be  devoted  to  Pan 
American  office  space.  An  additional 
5,000  square  feet  is  planned  as  a 
U.S.  Customs  Clearance  facility. The 


remainder,  95,000  square  feet  would  be 
used  for  sorting  and  processing  cargo. 
Eighteen  truck  decks  for  receiving 
materials  from  Pan  American  vehicles 
operating  between  JFK  and  the  new 
terminal  are  planned.  The  decks  would 
also  accommodate  shipping  agents  and 
consignee  trucks  operating  from  the 
entire  New  York  Metropolitan  area. 

Cost  estimated  at  $5  million 

Pan  Am  anticipates  the  cost  of  the 
facility  will  be  approximately  S5 
million.  In  addition  an  estimated  SI 
million  will  be  spent  for  specialized 
equipment.  The  airline  estimates  that 
with  300  employees  working  in  the  area, 
payroll  input  to  benefit  the  area  will 
approximate  S2.4  million  per  year. 

An  attractive  Airport  Industrial  Park 

The  Kennedy  Air  Services  Industrial 
Park  project  is  potentially  one  of  the 
most  important  PDC  has  undertaken.  It 
will  create  an  efficient  complex  of 
facilities  for  air  freight  handling,  airline- 
food  preparation  and  catering  services 
and  other  support  services  incident  to 
operations  at  Kennedy.  The  facilities, 
operated  on  a  7-day  week,  24-hour-a-day 
basis,  should  provide  at  least  a  thousand 
new  jobs.  Pan  Am  describes  the  new 
jumbo  jet  747  as  "The  most  efficient 
distribution  tool  ever  developed  for 
international  marketers."  Some  facts 
about  the  aircraft: 

Pan  Am's  Boeing  747:  the  world's 
largest  commercial  jet 

First,  its  size.  Size  means  capacity . . . 
40,000  pounds  or  more  of  cargo  in 
addition  to  362  passengers  and  their 
luggage. 

Most  efficient.  Containerized  cargo  rolls 
aboard  quickly  and  smoothly  over 
motorized  roller  decking.  Nearly  40  feet 
long  and  53"  high,  the  aft  compartment 
is  fully  equipped  with  power  driven 
casters  and  ball-and-roller  decking. 

Volume  of  aft  compartment  — 2,450 
cubic  feet;  maximum  load  — 33,330 
pounds.  The  large  hold  for  bulk-loaded 
cargo  has  a  capacity  of  1 ,000  cubic  feet 


or  up  to  17,800  pounds  to  accommodate 
items  that  will  not  fit  into  containers  or 
pallets  or  whose  characteristics  require 
special  handling.  The  compartment  is 
20  feet  long  with  a  clear  rectangular 
opening  of  44"x47".  Controlled 
minimum  temperature  of  60°  F  makes 
the  bulk  cargo  compartment  ideal  for 
shipments  of  live  animals  or  other  con- 
signments requiring  special  conditions. 

40.000  Pounds  or  more  of  Cargo  — 
Aboard  and  Ready  to  Go 
In  Eight  Minutes 

Pan  Am's  specifications  for  its  747  cargo 
loading  equipment  were  that  it  should 
be  a  fully  integrated  system  to  move 
shipments  safely,  efficiently  and  with  a 
minimum  of  manpower . . .  and  do  the 
job  in  less  time  than  it  takes  to  load  and 
unload  a  707.  The  result  is  a  team  of 
special  purpose  vehicles  that  can  handle 
a  full  cargo  of  1 6  baggage  containers 
and  any  combination  of  cargo  containers 
and  pallets  in  just  eight  minutes. 


New  Kennedy  Air  Service  Park 

Its  open  acres  invite  new  tenants. 
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Staten  Island  Industrial  Park 


Open  acres  in  large  parcels  invite  inquiry 
by  firms  requiring  extensive  horizontal 
construction.  Through  PDC,  extremely 
attractive  leasing  arrangments  can  be 
made  for  the  use  of  this  city-owned  land. 

Staten  Island  invites  industry  to  move  in 
and  take  advantage  of  a  built-in  labor 
market  and  room  to  expand  with  new 
construction  in  the  PDC  managed 
Staten  Island  Industrial  Park. 

The  Park,  500  acres  of  predominantly 
city  owned  land  in  the  northwest  portion 
of  the  Island,  is  ideally  situated  for 
industries  which  serve  the  natural 
markets  of  the  Metropolitan  area,  as  well 
as  New  England  and  the  South. 

Firms  seeking  a  New  York  location  for 
their  plants,  warehouses  or  distribution 
centers  will  do  well  to  consider  Staten 
Island  and  the  new  Staten  Island 
Industrial  Park.  Choice  sites  are 
available  for  sale  or  long-term  lease  a£ 
highly  competitive  prices.  An  economic 
profile  of  Staten  Island  follows: 

Staten  Island 

With  the  Goethals  Bridge  to  New  Jersey 
at  one  end  and  the  Verrazano  Bridge  at 
the  other,  the  Staten  Island  Expressway 
links  traffic  from  the  Western  and 
Southern  states  with  the  other  four 
boroughs  and  the  network  of  roads 
leading  to  Long  Island  and  New 
England.  Feeder  roads  will  connect 
industrial  sites  to  the  fast  traffic  network. 
A  new  80-acre  containership  terminal 
being  constructed  at  Stapleton  for  deep- 
water  vessels  will  provide  a  link  to  world 
commerce.  Containers  will  be 
transferred  to  flatcars  on  Baltimore  and 

Staten  Island  Industrial  Park 

Firms  seeking  a  New  York  City  location 
with  access  to  the  rich  markets  of  its  Metro- 
politan Region  as  well  as  New  England  and 
the  South  will  do  well  to  consider  Staten 
Island.  Here  there  is  room  to  build  and 
expand  on  city-owned  land,  available  on 
long-term  lease  at  highly  competitive  prices. 


Ohio  — Chesapeake  and  Ohio  Railroad 
tracks,  or  to  trucks  for  local  delivery. 

Drayage  from  Staten  Island  to  nearby 
points  in  New  Jersey  is  in  the  class  of 
"local"  rather  than  interstate.  Passenger 
transportation  on  the  Island  is  equally 
good.  An  electric  transit  line,  plus  some 
225  buses,  serve  the  1 4-mile  length  of 
the  Island  from  St.  George  to  Tottenville. 

Manpower 

A  recent  survey  of  some  6,000  commut- 
ing Islanders  asked:  "Would  you  prefer 
working  on  Staten  Island?"  Seventy- 
seven  percent  of  the  people  said  "Yes." 
The  survey  covered  36  different  blue  and 
white-collar  type  jobs.  But  the  big  new 
source  of  manpower  is  Brooklyn.  Its 
huge  manpower  pool  is  just  minutes 
away  via  the  Verrazano  Bridge  and 
Staten  Island  Expressway. 
Housing 

Overwhelmingly,  Staten  Island  is  an  area 
of  long-time  residents.  More  than  60 
percent  of  the  Borough's  45,528  one- 
family  dwellings  are  owner  occupied. 
There  are  on  the  Island  24,000  two- 
family  houses  and  13,245  apartments. 
"Cluster  zoning"  has  made  possible  the 
imaginative  use  of  land  in  the  Borough, 
including  a  development  of  high-rise 
apartments  and  town  houses  now  being 
planned  around  a  yacht  basin  in  the 
Annadale-Huguenot  area. 
Environment 

Basically  suburban  in  character,  fast- 
growing  Staten  Island  has  always  been 
an  area  of  rolling  hills,  open  land,  parks 
(5,000  acres),  towns  and  villages  — the 
home  of  commuters  who  daily  ride  the 
ferries  across  New  York  Harbor  to 
downtown  Manhattan.  But  in  spite  of  its 
ties  with  Manhattan,  the  Borough  retains 
an  air  of  rural  self-sufficiency.  Wagner 
College,  Notre  Dame  College, 
Richmond  College  and  the  Staten  Island 
Community  College  (with  a  new  40-acre 
campus)  provide  opportunity  for  higher 
education.  The  public  school  system 


includes  34  elementary  schools,  five 
intermediate  schools  and  one  vocational 
high  school.  There  are  35  elementary 
and  1 0  secondary  Roman  Catholic 
parochial  schools.  Beyond  this,  there  are 
seven  private  schools  and  parochial 
schools  of  other  faiths.  Living  on 
Staten  Island  is  pleasant  and  simple.  The 
Island  has  six  drive-in  shopping  centers, 
with  a  seventh  to  be  built  in  1970  on 
132  acres  in  the  middle  of  the  Island. 


High-speed  truck  route 

The  7-mile-long  Staten  Island  Expressway 
is  a  busy  traffic  artery  serving  Staten  Island 
Industrial  Park.  It  connects  the  Verrazano 
Bridge  in  the  East  with  the  Goethals  Bridge 
in  the  West,  providing  local  firms  access  to 
the  other  four  boroughs  of  New  York  and 
reaching  all  the  way  into  New  England  and 
to  the  markets  of  the  far  South  and  West. 
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Vogue 

Instrument 

Corporation 

The  City's  readily  available  manpower 
brought  this  electronics  firm  back  after  it 
had  moved  from  New  York.  PDC  helped 
by  finding  a  site  in  Queens  and  assisting 
in  lease  negotiations. 

"We  should  move  back  to  New  York 
City  w  here  the  manpower  we  need  is 
available,"  said  Herbert  Herz  the 
Chairman  of  the  Board,  Vogue 
Instrument.  "At  the  rate  we  are  growing, 
we  need  a  central  location  w  ith  good 
transportation  to  make  it  easy  for  our 
employees  to  get  to  work.  Where 
shall  it  be?" 

This  was  the  situation  some  three  years 
ago  when  Vogue  Instrument  found  itself 
in  Plainview  Long  Island  w  ith  rapidly 
increasing  business  but  w  ith  problems  in 
locating  the  right  personnel  to  handle 
the  bigger  production  load.  Vogue  was 
outgrowing  Plainview.  There  was  simply 
not  the  manpower  to  keep  pace.  Sales 


A  modern  Vogue  Telecontrol  Center 

It  monitors  the  total  production  of  an 
automotive  pares  plant  in  Michigan.  There 
are  more  than  175  Vogue  Telecontrol 
installations  in  the  United  States. Telecontrol 
systems  have  also  been  installed  in  England, 
Australia  and  Canada. 


had  increased  over  40  per  cent  compared 
to  the  previous  year.  The  firm  had 
acquired  still  another  company. 
Telecontrol. 

Where  to  go?  What  steps  to  take? 

Management  of  the  company  made  two 
decisions:  to  return  to  New  York  City; 
to  rent  instead  of  buy. 

They  got  a  New  York  City  map  and  on  it 
circled  areas  that  appeared  to  offer  the 
combination  of  what  was  sought: 
manpower  availability  and  convenient 
transportation.  Then  they  set  out  to  look. 

At  this  point  a  friend  suggested  that 
PDC  could  help.  And  PDC  could.  The 
story  of  how  PDC  located  a  new  home 
for  Vogue  in  New  York  City  illustrates 
the  type  of  realistic  help  that  is  available 
to  other  businesses  seeking  a  New  York 
location.  In  brief,  PDC: 

Located  in  Queens  a  site  to  meet 
Vogue's  needs:  a  burned-out  but 
structurally  sound  building  of  about 
25,000  square  feet  on  a  plot  of  some 
50,000  square  feet  with  parking  space 
for  120  cars. 

With  the  approval  of  the  City, 
contracted  to  purchase  the  property 
in  order  to  protect  it  while  the  City 
developed  and  adopted  an  urban 


renewal  plan. The  Corporation  then 
assigned  the  contract  to  the  City,  and 
the  property  was  acquired  under  the 
New  York  City  "vest-pocket" 
industrial  development  program.  In 
turn . . .  follow  this  carefully, 

The  City,  as  permitted  by  law,  leased 
the  property  back  to  PDC  on  a  long 
term  basis.  PDC  then  sub-leased  it  to  a 
developer  who  renovated  the  plant 
to  Vogue's  specifications,  with  the  final 
lease  being  between  the  developer 
and  Vogue.  And  this  is  not  all. 

The  base  lease  is  for  2 1  years,  with  an 
option  to  renew  for  2 1  years.  The  City 
will  receive  a  sum  sufficient  to  fully 
cover  the  cost  of  its  acquisition  of  the 
site,  plus  existing  taxes  on  the 
property.  The  ground  rent  will  be 
increased  in  the  renewal  period  based 
on  the  cost-of-living  index.  Further, 

The  plant  will  be  renovated  at  no  cost 
to  the  City  and  at  the  end  of  the  lease 
period  will  revert  to  the  City.  If  an 
addition  is  built  (likely  with  growing 
Vogue  business)  rent  will  be  increased 
by  the  equivalent  of  full  real  estate 
taxes  on  the  addition.  The  project  thus 
represents  a  productive  use  of  one  of 
the  City's  most  valuable  assets  — its 
land. 
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New  corporate  headquarters, 
Vogue  Instrument,  Jamaica 

The  firm  's  increased  sales  of  peripheral 
computer  products  required  a  major 
expansion  of  plant  facilities.  PDC  found 
the  answer. 


Chairman  Herz,  with  Vogue  high-speed 
digital  printer 

It  operates  at  speeds  up  to  1200  lines  a 
minute,  handling  masses  of  data  in  seconds. 
The  electronics  firm  is  well  satisfied  to  be 
back  in  the  City.  Plant  is  in  Jamaica,  Queens 
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S&S  Corrugated  Paper  Machinery  Co. 


"Brooklyn,  Yes;  suburbs.  No"  was  the 
decision  after  PDC  helped  arrange  a 
vest-pocket  urban  renewal  project, 
permitting  the  firm  to  expand  its  present 
Brooklyn  facilities. 

A  pillar  in  Brooklyn's  industrial 
community  is  S&S  Corrugated  Paper 
Machinery  Company,  which  has  long 
been  an  important  firm  in 
Williamsburg,  manufacturing  industrial 
machinery  for  the  corrugated  shipping 
container  industry.  It  has  been  in 
Brooklyn  since  its  establishment  in  1917 
with  five  employees. 

The  company,  now  with  an  annual 
payroll  of  $6  million  and  some  600 
employees,  869?  of  whom  live  in  New 
York  City,  has  been  a  way  of  life  for 
generations  of  local  families.  Fathers 
and  sons  alike  have  w  orked  for  S&S. 

Growth  has  been  steady.  But  as  the 
business  has  flourished,  manufacturing 
Space  has  become  cramped  to  a  point 
where  the  company  had  to  import  from 
its  European  plants,  some  S  1 0  million 
worth  of  overseas-built  S&S  machinery 
because  of  the  shortage  of  space  in 
Brooklyn. 

What  to  do?  To  move  out  or  stay?  This 
was  the  question  that  faced  S&S 
management.  The  Company  strongly 
preferred  to  stay.  So  did  its  employees. 
But  the  pressure  for  space  was  serious 
and  the  company  took  action.  It 
purchased  a  65  acre  site  in  New  Jersey 
and  on  its  5 0th  anniversary  there  held  an 
Employee  Dinner  Dance  so  that  all 
people  who  worked  for  S&S  could 
discuss  the  move.  Private  bus  trips  were 
arranged  so  that  employees  and  their 
families  could  visit  areas  for  residence 
adjacent  to  the  site  of  the  proposed 
new  plant. 

Everybody  agreed  that  the  company 
needed  more  space,  but  enthusiasm  for 
the  move  to  New  Jersey  was  lukewarm. 


The  more  people  thought  about  it,  the 
less  they  liked  the  idea  of  leaving 
Brooklyn. 

Presently  a  solution  to  the  problem  began 
to  emerge.  This  is  how  Mitchel  Flaum, 
President  of  the  Company  tells  the  story: 

A  Visit  to  PDC 

"At  the  suggestion  of  Arthur  Sprung, 
presently  Chief  Shop  Steward  for  the 
Machinists  Union,  the  I. A.M.  Shop 
Committee,  then  headed  by  Chief  Shop 
Steward  James  Dwyer  and  I  visited  Mr. 
James  Felt,  Chairman  of  the  Public- 
Development  Corporation.  We  told  Mr. 
Felt  that  while  we  had  developed  plans 
for  moving  to  New  Jersey  and  had 
actually  bought  land,  neither  manage- 
ment nor  employees  wanted  to  leave.  We 
pointed  out  it  would  be  a  disadvantage 
to  the  city  as  well,  to  lose  the  number  of 
jobs  w  hich  S&S  was  supplying  and  could 
supply  with  future  expansion. 

"Within  a  week,  Mr.  Felt  and  his  staff 
visited  S&S  to  see  the  situation  for 
themselves,  and  Richard  Bernstein, 
Executive  Director  of  PDC  was  asked  to 
help.  The  result  is  now  history.  A  vest- 
pocket  urban  renewal  project  was 
developed  which  w  ill  permit  us  to  stay  in 
Brooklyn.  We  will  expand  our  present 
facilities  in  successive  phases,  bringing 
modern  new  structures  to  Williamsburg 
and  improving  the  image  of  the 
neighborhood."  The  new  construction 
program  will  take  about  five  years  to 
complete.  It  will  mean  an  outlay  by 
S&S  of  some  $4  million.  The  program  is 
the  culmination  of  fine  cooperation 
among  Labor,  Management,  and  the 
Public  Development  Corporation. 
Mayor  John  Lindsay  sums  it  up  this  way: 

"This  is  exactly  the  kind  of  result  we 
seek.  By  helping  S&S  to  stay  in 
New  York,  we  w  ill  not  only  save  the  600 
jobs  of  the  people  now  employed  in  the 
company's  Brooklyn  plant  and  its 
more  than  $6  million  annual  payroll,  but 


we  make  it  possible  for  the  company  to 
expand  and  add  upwards  of  200  new 
well-paying  blue-collar  jobs." 

Economic  Benefit  for  All 

Keeping  S&S  in  New  York  benefits  the 
city's  economy.  The  company  spends 
some  S2.2  million  each  year  with 
New  York  City  firms  for  materials  and 
services.  70 ci  of  the  steel  and  other 
metals  it  fabricates  comes  from  local 
New  York  City  warehouses.  Hardware 
and  mill  supplies,  electrical  supplies  and 
sheet  metal,  all  come  from  local  sources. 
New  York  firms  sell  S&S  costly  bearings 
and  special  motors.  Boilers,  air- 
conditioning,  plant  protection,  type- 
writers and  calculators,  laundry  services 
—  all  are  provided  by  local  Brooklyn 
firms.  The  company's  automobiles 
( about  20)  are  bought  or  leased  and 
repaired  and  serviced  locally.  Local 
banks  have  the  S&S  account.  Brooklyn 
firms  handle  its  trucking.  So  the 
decision  to  stay  in  New  York  City  works 
to  the  benefit  of  everybody.  "We  couldn't 
be  more  pleased,"  says  Mr.  Flaum. 


S&S  payroll  is  over  $6  million 

Mitchell  Flaum.  (L)  president  of  S&S  with 
Charles  Hess.  Manager  of  Assembly.  "Our 
growth  has  been  steady  and  uniform;  we 
expect  it  to  continue,"  says  Mr.  Flaum. 
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Castco,  Inc. 


In  the  shadow  of  Shea,  the  business  of  a 
plastics  manufacturer  thrives.  PDC 
helped  keep  the  business  in  the  City  by 
assisting  with  mortgage  financing 
arrangements. 

Who  to  ask  and  where  to  go?  Frequently 
business  short-cuts  can  save  weeks  of 
time.  But  if  red  tape  is  to  be  cut,  it  is  vital 
to  know  how  to  do  it.  The  "Castco  story" 
is  an  example.  By  knowing  who  to  ask 
and  where  to  go,  PDC  played  an  impor- 
tant role  in  helping  this  firm  remain  in 
New  York  City,  instead  of  moving  to 
Connecticut. 

Castco,  manufactures  polyethylene  film 
products  for  construction,  packaging  and 
refuse  disposal.  When  seeking  more 
space,  its  first  choice  was  its  present 
building,  in  Willets  Point,  Queens.  But 
management  was  fearful  that  freight 
service  offered  by  the  Long  Island  Rail- 
road might  be  discontinued. 

There  was  also  the  matter  of  mortgage 
financing  to  be  arranged. 

PDC  took  action.  It  obtained  assurances 
from  the  Metropolitan  Transit  Authority 


and  the  Long  Island  Railroad  that  freight 
service  would  continue. 

It  then  helped  Castco  arrange  mortgage 
financing  through  the  New  York  Life 
Insurance  Company  and  the  insurance 
industry's  Billion  Dollar  Fund. 

As  a  consequence  of  these  PDC  actions, 
Castco  purchased  the  old  Empire 
Millwork  building  and  is  now  in 
operation  there. 

Commenting  on  the  episode,  W.  T. 
McLaughlin,  President  of  Castco  sums 
up  PDC's  role  this  way: 

"Having  the  help  of  men  who  know 
business  and  also  know  city  government 
means  good  communications.  It 
eliminates  the  bureaucratic  approach  to 
doing  a  job." 

Mr.  McLaughlin  went  on  to  describe  the 
operations  of  Castco. 

"About  99  percent  of  our  employees  are 
from  the  Spanish  speaking  ethnic  group. 
The  majority  are  from  Puerto  Rico.  We 
are  bringing  these  employees  along, 
teaching  them  how  to  operate  the 
machines  and  sometime  in  1970  we  will 


install  a  formal  training  program.  The 
people  down  the  line  aspire  for 
something  better  and  this  program  will 
help  them  achieve  it." 

The  company  fabricates  sheet  plastic  for 
closing  in  the  sides  of  buildings.  It  also 
makes  refuse  bags.  Some  sixty  percent 
of  its  business  is  with  firms  in  the  Metro- 
politan area,  many  of  them  converters 
who  buy  the  plastic  in  sheets  or  rolls  and 
then  fabricate  their  own  items.  There  are 
also  customers  in  western  Pennsylvania, 
the  Carolinas  and  Virginia.  Since  begin- 
ning operations  at  Willets  Point,  Castco 
has  become  a  subsidiary  of  Northern 
Petrochemical  Company,  thus  adding 
another  important  name  to  the  city's 
roster  of  large  companies. 

We  forecast  that  our  business  will  be 
increased  by  25  %  by  the  end  of  1 970", 
says  Mr.  McLaughlin. 

The  Castco  building  has  an  area  of 
85,000  square  feet.  Total  land  area  is  3-3 
acres.  La  Guardia  is  five  minutes  away. 
Buses  connecting  with  the  subway  in 
nearby  Flushing  stop  at  the  front  door. 
There  is  ample  parking  space  for  em- 
ployees who  drive  to  work. 


New  Yorkers  on  the  job... 

Castco,  like  many  firms  in  Queens,  benehts 
by  the  pool  of  resident  manpower  that  exists 
in  the  borough.  About  every  blue-collar 
skill  is  represented.  The  company  employs 
more  than  100  persons  and  takes  pride  in  its 
methods  of  job  training.  The  majority  of 
its  employees  are  from  Puerto  Rico.  The 
plant  environment  is  excellent.  Work  areas 
are  spacious  and  equipment  is  modern. 
Some  60%  of  Castco's  business  is  with  firms 
in  greater  New  York. 
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Build  we  must,  said  Lincoln,  but  where? 
In  the  Bronx,  said  PDC,  and  arranged 
for  the  lease  of  a  site  on  city-owned  land. 
Ground  has  been  broken.  The  new  Lin- 
coln plant  will  increase  employment  60 
percent  in  three  years. 

"Look  at  these  floor  plans.  At  last  we're 
going  to  have  all  the  space  we  need.  Our 
aim  is  to  double  our  production  in  the 
next  five  years.  When  the  new  plant  is 
completed  I'm  confident  we'll  make  that 
goal." 

The  speaker  was  Emil  Kortschmer,  presi- 
dent of  Lincoln  Machine  Parts  Corpora- 
tion, makers  of  automatic  screw  machine 


Lincoln  Machine  Parts  Corporation 


New  Yorkers  on  the  job . . . 

Pride  in  work  has  become  axiomatic  at 
Lincoln  Machine  Parts  Corporation,  where 
some  85  New  Yorkers  work  at  drill  presses, 
lathes,  grinders  and  other  machine  tools 
producing  small  parts  and  components. 
Many  of  the  employees  have  "grown  up" 
with  the  company,  and  virtually  all  are 
residents  of  the  Bronx.  All  are  enthusiastic 
about  the  move  to  the  new  plant  Lincoln 
will  build  on  Havemeyer  Avenue,  also  in 
the  Bronx. 


products.  He  had  just  shown  a  schematic 
floor  layout  of  the  new  plant  Lincoln 
will  construct  on  Havemeyer  Avenue, 
between  Homer  and  Seward  Streets  in 
the  Bronx.  On  the  layout  were  tiny 
models  of  drill  presses,  automatic  screw 
machines,  lathes  and  other  machine 
tools.Through  the  wall  came  the  muffled 
hum  of  machinery  in  the  plant  outside 
his  office. 

"It's  a  great  satisfaction  to  help  create 
jobs",  remarked  Mr.  Kortschmer.  "When 
the  new  plant  is  built,  we'll  be  adding 
people.  It  gives  you  a  good  feeling." 

New  Economic  Growth  in  the  Bronx 

PDC  helped  bring  about  the  Lincoln 
move.  Members  of  the  staff  worked  out 
a  plan  whereby  Lincoln  has  a  long-term 
lease  of  some  60,000  square  feet  of  city- 
owned  land  in  the  Sound  View  area  of 
the  Bronx,  not  too  far  from  the  location 
of  the  present  plant.  On  the  land  Lincoln 
will  build  a  plant  of  30,000  square  feet, 
initially,  but  with  provision  for  later 
expansion  when  indicated. 

The  company  will  increase  its  manu- 
facturing facilities  by  about  109?  when 
it  moves. 

"We've  already  got  the  machine  tools 
on  order",  said  Mr.  Kortschmer.  "And 
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another  thing",  he  went  on,  "when  we 
get  up  there  we'll  have  space  for  a  regu- 
lar classroom  training  program.  I'm  a 
great  believer  in  training.  Many  of  our 
employees  have  acquired  their  machinist 
rating  while  working  here.  All  of  our 
supervisors  started  working  as  mechanics 
here." 

Lincoln  now  employs  about  85  persons. 
The  company  produces  screw  machine 
products  to  customer  specification  and 
drawings.  About  60 c/c  of  its  business  is 
with  customers  in  the  Metropolitan  area. 

Mr.  Kortschmer,  a  Law  graduate  from 
New  York  University  with  a  pronounced 
flair  for  technology  and  machine  shop 
work,  is  well  pleased  that  the  move  will 
be  in  the  same  neighborhood  and  within 
the  city. 

"It  means  that  our  current  crew  of 
employees  will  go  along  with  us.  We  will 
continue  to  maintain  our  efficiency  up 
there  in  the  new  plant." 


Top  right:  Industrial  growth  in  the  Bronx 

Here  pilings  are  beini;  driven  into  the 
ground  tor  the  foundation  of  the  new  30,000 
square  foot  plant  of  Lincoln  Machine  Parts 
Corporation. 

Right:  Aerial  view  of  industrial  sites 

Other  choice  sites  adjoining  the  Lincoln  site 
are  available  in  this  area. 


Summary  of  PDC  Program 

To  December  31, 1969 


Jobs  created  or  saved 


Estimated  annual  real  estate  tax  increase 


Total  new  plant  construction  completed  and  in  progress 


Estimated  value  of  new  plant  construction 


Total  value  of  sales  and  leases 


Mortgage  financing  obtained 


Estimated  jobs  resulting  from  work  in  progress 


875,000  sq.ft. 


$16,735,000 


13,029,324 


,105,000 


■ 


4,300 


New  plant  construction  projected  from  work  in  progress 


■I 


560,000  sq.ft. 
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New  Yorkers  on  the  job... 

The  diversity  of  types  of  manufacture  in 
New  York— as  previously  noted,  397  out 
of  4  I  3  industrial  classifications  are  rep- 
resented-means  a  variety  of  different 
job  skills.  It  is  generally  possible  in  the 
City  to  hire  employees  with  the  approxi- 
mate experience  and  talent  sought. 
Beyond  this.  New  York  City  has  some 
low-employment  areas  still  virtually  un- 
tapped. To  make  use  of  this  source,  there 
are  funds  and  training  programs  avail- 
able to  firms  who  participate  in  them. 
PDC  can  help  make  these  arrangements. 


